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WELCOME TO KELLER WILLIAMS NYC’S MARKET REPORT – 
MANHATTAN Q2 2014
Consistent with the past few years, we’ve seen a slightly calmer pace second quarter as compared to the first. 
That being said, year over year, the second quarter of 2014 showed consistent gains in price and sales volume 
as compared to 2013. What’s this all mean? Where’s the market heading over the next 6 months? To answer
these questions, let’s take a closer look at the underlying market conditions:

• Inventory is still very tight. 
• Upwards of 40%+ of deals are all-cash.
• Foreign money is still pouring in.
• Buyer demand continues to outpace supply.
• Smartly priced properties continue to generate a feeding frenzy. 
• “Buyer fatigue” from a lack of inventory and lost bidding wars is becoming a concern.
• Mortgage rates remain historically low while equities hit all-time highs. 
• Brooklyn is on fire and not offering Manhattan buyers a discounted alternative.  
• Building permits are up over 80% year over year in Manhattan. 
• Land acquisition prices for new development have skyrocketed. 

Overall, sellers still maintain a clear competitive advantage, even with an increase in what’s been labeled 
“buyers fatigue.” The ripple effect has forced some buyers to entertain housing options not previously considered,
like cooperatives. With their strict policies, coops have historically turned off many potential suitors. However,
increased affordability compared to its condominium counterpart and guidelines making it near impossible for
foreign buyers to pass the coop board’s approval process, have made cooperative units increasingly attractive to
the “local” buyer. On the condominium front, there is good news with a lot more inventory coming to market in the
coming 6-24 months. Unfortunately, builders cannot afford to build anything “moderately priced” and still achieve
their desired returns on investment. 

The Bottom Line – as long as mortgage rates remain low, equity markets remain robust and international money
continues to flow inbound, the real estate market will continue to thrive throughout the second half of 2014. 

As always, please remember that Manhattan is a highly segmented marketplace where micro neighborhoods 
and even specific buildings can vary widely. Working with a highly qualified real estate professional from Keller
Williams NYC, one that displays superb local expertise, will ensure you achieve your desired results. 

I hope you enjoy our quarterly report and should you have any questions or feedback,
please feel free to reach us at reports@kwnyc.com. Have a wonderful summer!

Regards,

Eric Barron
CEO

About Keller Williams: Keller Williams NYC is the New York City master franchise of Keller Williams Realty International, the largest
real estate company in North America with more than 100,000 agents. Locally, KWNYC has grown to more than 375 agents
since its launch in 2011 and has been ranked in the top 10 for real estate agencies in NYC by The Real Deal magazine.
Internationally, Keller Williams has expanded to 14 countries, including its most recent additions in Great Britain and Dubai. 
All source material for the KWNYC market report is provided by Urban Digs. All material presented herein is intended for information purposes only. While information is believed to be correct, it is represented
subject to errors, omissions, changes, or withdrawals without notice. All property information but not limited to, square footage and number of bedrooms, is approximate. Keller Williams NYC supports Equal
Housing Opportunity. 
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MANHATTAN MARKET-WIDE
The second quarter of 2014 experienced mixed economic price movement among market-wide Manhattan sales from last
quarter, but on a seasonal basis, the market remains resilient. The average sales price of a Manhattan apartment experienced
a quarter-over-quarter decrease of 3.3%, from $1.70 million to $1.65 million and a 10% year-over-year increase, from
$1.50 million. Median sales price was flat quarter-over-quarter at $945k. The median number of days a property remained
on the market dropped to 63 days, from 81 days a year ago, demonstrating the continued strength and demand of the New
York City housing market. Total available supply on the market continued to decline to a level of 3,130 units, representing an
astonishing 30% decrease of inventory levels for cooperatives and 19% drop for condominiums compared to a year ago.

Both average and
median sales prices

decreased slightly since
Q1 2014 but are still 

5-10% higher 
year-over-year.

Market-Wide Q2 2014 % Change Q1 2014 % Change Q2 2013 
YOY

Average Sales Price $1,648,090 -3.3% $1,704,558 9.4% $1,506,066

Average Price per SF $1,300 0.0% $1,300 13.0% $1,150 

Median Sales Price $945,338 -0.5% $950,000 6.8% $855,000 

Median Price per SF $1,196 1.9% $1,174 13.2% $1,057 

Median Days on Market 63               8.6% 58 -22.2% 81 

Median Sales Discount -5.3% -5.3%

Median Sales Premium 3.7% 3.9%

*Market-wide sales figures refer to all condo, co-op, & cond-op sales
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Percentage of Sales by Price Range

The following matrix
displays a breakdown
of median Manhattan
apartment prices by

unit mix:

A breakdown of sales transactions between April & June 2014 by pricing category reveals Manhattan apartment sales
priced $5+ million represented the largest category of sales activity market-wide in three consecutive quarters. The push for
luxury product is evidenced by continued buyer competition, greater activity in the high-end condo and new development
submarkets and extremely limited inventory. Sales at buildings such as One57 at 157 West 57th St. and the Manhattan
House at 200 East 66th St. helped contribute to the trend.

The chart below displays the breakdown of Manhattan apartment sales market-wide by pricing category year-over-year,
from Q2 2013 to Q2 2014.

Market-Wide Median Studio  Median 1 BR Median 2 BR Median 3+ BR

Q2 2013 $460,000 $705,000 $1,395,000 $2,700,000

Q3 2013 $443,500 $695,000 $1,368,500 $2,912,500

Q4 2013 $434,000 $685,000 $1,500,000 $2,950,000

Q1 2014 $449,250 $741,000 $1,470,000 $3,325,000

Q2 2014 $456,300 $760,000 $1,457,500 $3,010,000
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Supply for all CONDOS & COOPS in Manhattan for all prices.

SUPPLY
Condos and coops continued its downward trend of extremely limited inventory levels.
Townhouses, on the other hand, have become more readily available since the beginning of 2014.

Supply for all TOWNHOUSES in Manhattan for all prices.
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MANHATTAN CONDOS
The average condominium sold for $2.1 million in the second quarter, down 2.3% from the prior quarter but up an impressive
16.8% from last year. Average PSF saw similar movement last quarter, from $1500 to $1460, while median PSF saw a 0.3%
increase to $1367. Buyer demand outpacing supply is relevant, as the median days on the market dropped to 52 days
compared to 83 just a year ago. Also, for the first time in recent history, the median sales price for a 1-bedroom condominium
exceeded $1 million.

Both average and
median condo prices
are up over 10% from 

a year ago.

The following matrix
displays a breakdown
of median Manhattan

condo prices by 
unit mix:

Condo Sales Q2 2014 % Change Q1 2014 % Change Q2 2013 
YOY

Average Sales Price $2,093,379 -2.3% $2,142,762 16.8% $1,792,327

Average Price per SF $1,460 -2.9% $1,504 11.7% $1,307

Median Sales Price $1,330,000 -3.3% $1,375,000 10.8% 1,200,000

Median Price per SF 1,367 0.3% $1,363 10.5% $1,237

Median Days on Market 52              8.3% 48 -37.3% 83

Median Sales Discount -5% -5.3%

Median Sales Premium 2.8% 3.5%
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Market-Wide Median Studio Median 1 BR Median 2 BR Median 3+ BR

Q2 2013 $586,000 $890,000 $1,681,875 $3,011,919

Q3 2013 $579,500 $875,695 $1,712,500 $3,490,000

Q4 2013 $589,994 $900,000 $1,835,396 $3,415,751

Q1 2014 $615,000 $958,456 $1,770,737 $3,600,000

Q2 2014 $610,000 $1,046,625 $1,773,378 $3,300,000
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MANHATTAN CO-OPS
Co-op sales demonstrated mixed results in Q2 2014 with an average sales price of $1.2 million, down 1% since Q1 2014
but up 5% since Q2 2013. Median sales prices exhibited similar trends, down 3% from the previous quarter but up 4% from
the previous year, to $705,000. The median days on the market rose to 74 days, compared to 63 days last quarter and 81
days last year.
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COOP Sales Q2 2014 % Change Q1 2014 % Change Q2 2013 
YOY

Average Sales Price $1,185,663 -1.2% $1,199,663 4.5% $1,134,362

Average Price per SF $995 6.9% $931 10.7% $899

Median Sales Price $705,000 -2.8% $725,000 3.8% $679,011

Median Price per SF $894 5.7% $846 8.3% $826

Median Days on Market 74 17.5% 63 -8.6% 81

Median Sales Discount -5.5% -5.3%

Median Sales Premium 4.4% 4.3%

Median co-op sales
prices decreased

slightly from Q1 to
Q2 2014, although
average price per

square foot increased
11% from last year.

The following matrix
displays a breakdown
of median Manhattan

co-op prices by 
unit mix::
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Market-Wide Median Studio Median 1 BR Median 2 BR Median 3+ BR

Q2 2013 $385,000 $585,000 $1,145,000 $2,330,000

Q3 2013 $387,000 $590,000 $1,150,000 $2,362,500

Q4 2013 $386,250 $592,250 $1,165,000 $2,351,000

Q1 2014 $391,560 $630,000 $1,235,000 $2,508,000

Q2 2014 $383,500 $625,000 $1,243,750 $2,565,000
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MANHATTAN CONDO/CO-OP DIFFERENTIALS
Condominium sales represented approximately 46% of closed sales transactions but accounted for 60% of total sales volume in
Q2 2014. The following chart displays the breakdown of Manhattan apartment sales market-wide by category for the past four
consecutive quarters, between Q3 2013 and Q2 2014.

The price gap between condos and coops narrowed slightly from Q1 to Q2 but on a yearly basis, the condo market
outpaced the coop market both on an average and median basis, by 12% and 7%, respectively.

CONDO/COOP AVERAGE PRICING DIFFERENTIAL 
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CONDO/COOP MEDIAN  PRICING DIFFERENTIAL 
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LUXURY MEDIAN PRICE & AVERAGE PPSF Median Sales Price

Average Price per SF
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LUXURY MARKET
Luxury sales are a unique subset of the Manhattan residential market, consisting of the top ten percent of apartment sales by
price, excluding townhouses. These sales are typically from high-end products such as larger two- and three-or-more bedrooms.
In Q2 2014, the entry level price for luxury was approximately $3.0 million and average price increased 9% year-over-year
from $5.5 million to $6.0 million. Median prices increased 12%, from $4.2 million last year to $4.75 million. Median luxury
prices also rose 1% since Q1 2014.

Luxury Market Sales Q2 2014 % Change Q1 2014 % Change Q2 2013 
YOY

Average Sales Price $5,971,009 2.7% $5,816,914 8.9% $5,482,658 

Average Price per SF $2,263 -0.4% $2,273 14.4% $1,979 

Median Sales Price $4,750,000 1.1% $4,699,500 12.1% $4,237,869 

Median Price per SF $2,040 4.3% $1,956 15.7% $1,763 

Median Days on Market 56 32.1% 42 -39.7% 92

Median Sales Discount -5.5% -6.5%

Median Sales Premium 2.6% 4.2%
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MANHATTAN TOWNHOUSE MEDIAN SALE PRICE & AVERAGE PPSF

Median
townhouse sales
display volatile
price movement

each quarter
given the limited

supply of the
townhouse

market. 

MANHATTAN TOWNHOUSES
The Manhattan townhouse market is intriguing, as it is the residential asset class with the least amount of available product
year-to-year. As a result, it is not a historically active market, with approximately 30-60 transactions per quarter. Analysis of
such small sample sets typically yields behavioral fluctuations on a quarterly or yearly basis, especially considering the unique
nature of each individual townhouse.

Approximately 70% of townhouse transactions in the second quarter of 2014 were derived from Upper Manhattan, bringing
the average sales price down to $3.8 million from $4.5 million and the median sales price down to $2.3 million from $3.5
million over the last year. Average and median PSF also decreased to $1,144 and $625, respectively, as the median number
of days rose to 157, from 113 days a year ago. 

Market Wide Q2 2014 % change Q1 2014 % change Q2 2013
YOY

Average Sales Price $3,836,772 -27.1% $5,260,868 -14.1% $4,467,162

Average Price per SF $1,144 -11.3% $1,290 9.1% $1,049 

Median Sales Price $2,320,000 -43.4% $4,100,000 -33.7% $3,500,000 

Median Price per SF $625 -53.1% $1,333 -34.6% $956 

Median Days on Market 157 193.5% 53.50 39.6% 113 
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NEIGHBORHOOD BREAKDOWN
Each major Manhattan neighborhood showed mixed but generally positive
pricing trends during the second quarter of 2014.

Report Prepared by: Milan Pinkus, CFA, Director of Research

For more information or electronic copies of this report please visit kwnyc.com/reports. Email questions or comments to reports@kwnyc.com.

Downtown       Median Studio       Median 1 BR             Median 2 BR           Median 3+ BR
Q2 2013 $559,693 $850,000 $1,690,056 $3,387,500 
Q3 2013 $557,500 $850,000 $1,615,000 $3,987,500 
Q4 2013 $540,000 $855,000 $1,803,606 $3,300,000 
Q1 2014 $620,000 $925,000 $1,723,013 $3,512,963 
Q2 2014 $597,500 $925,000 $1,537,500 $4,079,400 

Midtown           Median Studio       Median 1 BR           Median 2 BR             Median 3+ BR
Q2 2013 $446,000 $765,000 $1,470,000 $2,737,500 
Q3 2013 $434,500 $749,000 $1,527,500 $2,850,000 
Q4 2013 $433,000 $737,500 $1,600,000 $2,838,278 
Q1 2014 $424,000 $776,000 $1,672,500 $2,510,000 
Q2 2014 $450,000 $790,000 $1,575,000 $4,073,000 

Upper East 
Side     Median Studio       Median 1 BR           Median 2 BR             Median 3+ BR
Q2 2013 $353,200 $612,500 $1,350,000 $2,600,000 
Q3 2013 $339,000 $600,000 $1,300,000 $3,275,000 
Q4 2013 $370,000 $602,000 $1,375,000 $3,187,500 
Q1 2014 $371,000 $677,500 $1,385,000 $3,775,000 
Q2 2014 $380,000 $673,000 $1,500,000 $2,776,000 

Upper West 
Side     Median Studio       Median 1 BR           Median 2 BR             Median 3+ BR
Q2 2013 $379,500 $707,500 $1,325,000 $2,425,000 
Q3 2013 $417,500 $730,500 $1,363,000 $2,750,000 
Q4 2013 $410,000 $699,000 $1,455,503 $2,626,088 
Q1 2014 $425,597 $805,000 $1,443,003 $3,080,000 
Q2 2014 $426,000 $819,000 $1,525,000 $2,972,101 

Upper 
Manhattan Median Studio       Median 1 BR           Median 2 BR             Median 3+ BR
Q2 2013 $590,000 $475,000 $550,000 $912,500 
Q3 2013 $442,500 $334,063 $615,000 $954,000 
Q4 2013 $405,750 $380,000 $510,000 $851,000 
Q1 2014 $550,000 $397,500 $621,250 $1,500,000 
Q2 2014 $375,180 $400,000 $592,500 $815,000 
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Upper Manhattan – limited availability of studio data leads to variability in median prices

Upper West Side – prices increased 10%+ year-over-year across the entire unit mix

Upper East Side – strong yearly performance from 1- and 2-bedrooms

Midtown – significant price increase in 3+ bedroom transactions given recent high-end sales

Downtown – preference shift from 2 bedrooms to 3+ bedrooms


